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Disclaimer

This presentation includes forward-looking statements that involve risks and uncertainties. All statements other than statements of historical facts, including,
without limitation, statements regarding our future financial position, business strategy, projected costs, industry trends and plans and objectives of
management for future projects, are forward-looking statements. In addition, forward-looking statements generally can be identified by the use of forward-
looking terminology such as “may,” “will,” “expect,” “intend,” “estimate,” “anticipate,” “believe” or “continue” or the negative thereof or variations thereon or
similar terminology.

There are a number of risks and uncertainties that could cause our actual results to differ materially from the forward-looking statements contained in this
presentation, including but not limited to: economic and political instability in Argentina; any slowdown in Argentina’s rate of economic growth; inflation; a
general lack of financing for Argentine companies; exchange rate fluctuations; exchange controls, restrictions on transfers abroad and capital inflow
restrictions; the difference between the unofficial exchange rate in Argentina and the exchange rate used for our financial reporting; economic developments in
other markets; government measures and labor union pressures relating to salaries and benefits; government intervention in the Argentine economy; high
public expenditures in Argentina; a continuing decline in international prices for Argentina’s main commodity exports; limitations on creditors’ rights in
Argentina; exposure to multiple provincial and municipal laws and regulations; risks associated with our properties and the real estate industry; low demand for
commercial and residential properties; our limited experience in commercial real estate; a decline in property values in Argentina; an adverse economic
environment for real estate companies; insufficient demand for our premium properties; our high level of debt; the loss of significant tenants; the potential
unprofitability of future acquisitions; delays or inability to acquire or develop the properties in our pipeline; investments in property development,
redevelopment and construction activities being less profitable than anticipated; inability to efficiently integrate acquired properties; inability to obtain
additional capital; limitations on our flexibility imposed by Argentine lease regulations; changes in laws and regulations; insufficient reserves for contingent
liabilities; reliance on third-party contractors; the difficult and time-consuming nature of eviction proceedings in Argentina; risks inherent in the operation of
office buildings; dependence on rental income; potentially insufficient insurance; unknown liabilities attaching to acquired properties; unavailability of land for
development at favorable prices; the illiquidity of the real estate market; difficulty obtaining government authorizations; conflicts with communities
surrounding our projects; competition; the concentration of our assets in certain geographic areas; the material weakness in our internal control over financial
reporting; changes in our management and board of directors; and certain other factors.

More detailed information about factors that may cause our actual results to differ materially from such forward-looking statements may be found under the
caption “Risk Factors” in the prospectus for the offering to which this presentation relates. All forward-looking statements apply only as of the date hereof. We
disclaim any duty to publicly update or revise forward-looking statements to reflect events or circumstances after the date made or to reflect the occurrence of
unanticipated events or otherwise, except as required by law.

We have filed a registration statement (including a prospectus) with the U.S. Securities and Exchange Commission (the “SEC”) for the offering to which this
presentation relates. Before you invest, you should read the prospectus in the registration statement and the other documents we have filed with the SEC for
more complete information about us and this offering. You may obtain these documents for free by visiting EDGAR on the SEC website at www.sec.gov.
Alternatively, you may obtain a preliminary prospectus from:






Company > Business model and segments

Our integrated business model captures value throughout business cycles,

provides flexibility, resilience and critical mass

For-sale
properties

Organic growth and
enhanced margins

Stability / Resiliency

Company presentation

( Commercial \

properties

Acquisition and development of
for-lease commercial properties

Prime office buildings and premium
logistic centers in the Buenos Aires

\ metropolitan area )

 Development capacity

For-lease
portfolio

Recurring cash
flows

4 )

Services

Brokerage of residential and
commercial real estate, and
community management platform

Supports TGLT projects and provides
value added real estate services to

\ clients and third parties j

Service
operations

Efficiency and
profitability




Company > History and track record

Despite adverse and challenging market conditions, we have grown and
established our market position by developing unmatched best-in-class properties

Increase commercial real

Geographic expansion Capital markets access Establish position in

Foundation . . estate sector presence
and landbanking and entry into new segments/ an adverse market and accelerate growth
— Begins operations in 2005 - Opens offices in Rosario — Consolidates into one single — First issuance of corporate — Expands into commercial
- Private capital raised and Montevideo company bonds properties
- PDG acquires 30% of TGLT — PDG anchors investments — IPOin Buenos Aires — Launches broker division — New partners: Bienvielle and
in landbank — First bank — ADR listed in OTC Pink PointArgentum acquire PDG’s stake
construction loan - BDR listed in Bovespa in the company
2005-2006 2007-2009 2010-2011
GSA launched 34,000 sgm 89,834 sgm 193,041 sgm 289,450 sgqm 370,315 sgm
g;’:“lat“’e 34,000 sqm 335,077 sqm 401,322 sqm 602,678 sqm 630,221 sqm
— Forum Puerto Madero — Forum Alcorta — Forum Puerto del — Proa — Metra Devoto
— Forum Puerto Norte Buceo — Metra Puerto Norte — Astor San Telmo
- Venice — Astor Palermo - Monroe Office Park

— Astor Nafez . Launched commercial
. #Entered Services ‘ ) .
TG LT — Astor Caballito properties division
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Company > Team and corporate governance

TGLT has a top tier management team with extensive experience in different
areas of the real estate industry, backed by a reputable Board of Directors

Federico Weil — Founder, CEO and Chairman
— TGLT’s Founder, CEO and Chairman of the Board of Directors since 2005.
He is also Chairman of CAP Ventures and a Board Member of AGL Capital.
— Prior to 2005, was a co-founder of Adecoagro
— Industrial Engineer from the Universidad de Buenos Aires.
MBA from The Wharton School of Business.

Rafael Soto — Chief Financial Officer
Has served as CFO for TGLT since 2012. Previously, he worked as the
Planning and Investor Relations Manager, since 2009.

— Before joining TGLT, he worked in the investment banking division of
Credit Suisse in New York, and served in finance and capital markets
positions at BBVA Banco Frances as well as Telefonica Argentina

— Economist from the Universidad de San Andres.

MBA from Harvard Business School.

Alejandro Belio — Chief Operating Officer

-

Federico Weil — Founder, CEO and Chairman

Dario Lizzano — Vice Chairman
— MD PointState Argentum
— Prior Head of LatAm Research & Sales at Morgan Stanley

Mariano Weil — Regular member
Founder of AGL Capital, a consumer finance company
— Prior CFO of GE Capital Solutions for Latin America

Carlos Palazén — Regular member
Current Partner at LP Advisors (Buenos Aires advisor to PointArgentum)
— Prior Portfolio Manager at Cima Investments

Ralph Reynolds — Regular member

— Has served as COO for TGLT since 2010 3 ;g,, — MD & Founder Bienville Capital
— Before joining TGLT, was CEO of Faena Properties and CEO of Creaurban,
as well as Project Manager for Fundacion Malecon (Ecuador), Head of T

Latin/OHL construction works group (Spain) and Project Manager at
Graziani Construcciones S.A.

— Architect from the Universidad de Buenos Aires.
MBA from Universidad del CEMA.

Rodrigo Lores Arnaiz — Chief Business Support Officer

— Chief Business Support Officer of TGLT since 2006.
Prior to TGLT, was Senior Manager of Accenture on the strategic
consultancy team for clients of the mass consumer sector. Also worked as
an accountant at Arthur Anderson’s Auditing and Business Advisory
Department
Certified Public Accountant from Universidad de Buenos Aires.
MBA from The Wharton School of Business.

Fernando Jasnis — Regular member
— Senior Portfolio Manager at Explorador Capital Management

Alejandro Marchionna — Independent member

— Strategy consultant, university professor of corporate governance

— Prior consultant with Serra Consulting, The Fare Partners, Fenlane,
Towers Perrin and Telesis

Mauricio Wior — Independent member
— Prior CEO Movicom Bellsouth and Vice President of Bellsouth Latin
America



Company > Organization

We integrate key activities of development while outsource labor-
intensive execution and specialized functions to maintain flexibility

Secondary
contractors

General
contractors
management
Brokers/ Business . :
Architects T development TG LT Administration

Advertising :
agencies
Banks
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Architectural
studios

Tax advisors

Auditors

Legal advisors

External
brokers




Company > Capital markets

Capital markets

Equity

Tenedores de
BDRs
0.01%

Otros Tenedores

PointArgentum
13.6%

Corporate Debt

TGLT regularly accesses the local corporate debt market to
finance its activities, by issuing “Obligaciones Negociables” or

debentures.

Credit rating: BBB (Fix Ratings, a Fitch associate)

de ADRs
32.0% Bienvillen
Argentina TGLT’s Corporate Bonds
Opportunities
PP Fruﬁdl ! Class Issuedate Amount (M) Int. Rate (1) Balance (M) Due date
13.6% | 21/8/12 ARS 19.5 B + 525bps - 05/21/14
I 21/8/12 USD 8.6 9.25% - 08/21/14
I 3/7/13 ARS 60.3 B + 395bps = 01/04/16
Management
Float en Merval ey \ 3/7/13 USD 7.4 3.90% - 07/04/16
21.2% -07%
Vv 27/5/14 ARS 50.3 B + 500bps - 11/29/15
VI 27/5/14 ARS 15.9 B + 549bps - 05/29/17
VI 12/05/15 ARS 77.7 29% - 05/06/16
Greater of
har nding: 70,349,485 B+600bps or
Shares outstanding IX 12/05/15 ARS57.2 TO0PPSOT  ARSS7.2  05/12/18
Index (ICAC
Free-float: 53% oSGl
X 02/23/16 ARS 96.8 B + 649bps ARS96.8  08/23/17
Last stock price: ARS 15.0 (as of 12/22/2016) B + spread
Xl 07/20/16 ARS96.6  (withfloorduring ARS96.6  01/22/18
Market cap: ARS 1.1 Bn (USD 65.9M) first coupon)
Ticker: TGLT (Merval), TGLT32 (Bovespa),
) (1) “B” refers to the Badlar rate, a local reference interest rate for peso
TGLTY (US OTC Pink) obligations.
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Company > Team and corporate governance

TGLT’s management has proven its ability to build institutional real estate TGLT
companies in Argentina and take the right steps in different parts of the cycle

Merval Index (ARS) 14,000 Merval Index (ARS)

Founded

TGLT ™ IGLT IPO

PDG invested
in TGLT

2,000 ' Exited

Co-founded Adecoagro 12,000

Adecoagro

1

! l
I 1 |
I 1 1
I 1 1
: 10,000 | !
1,500 | ’ : :Acquhed :
" ! illandbank| !
| 8,000 : : :
1 1 1 1

! 1
1,000 ! 6,000 | I i
| | i |
| 4,000 : !

500 ! | X
1
! 2,000 | : |
| | | | | !
0 0
Mar-01 Jan-02 Nov-02 Oct-03 Aug-04 Jun-05 mar.-06 ago.-07 ene.-09 jun.-10 nov.-11 abr.-13 sep.-14 feb.-16

S adecoagro

——— S

N
R4

! ®Agro focused real estate company co-founded by Federico Weil E ! m|nitially focused on residential real estate development ‘i
i mAcquired agro land in 2002 with an investment of USARS54M i i i
i i | m|PO’ed in 2010 as the Merval hit an all time high and currently i
E = Current market cap of USD1,367M i i has 4 series of corporate bonds outstanding in the domestic E
!‘ m|PO’ed on NYSE in 2011 as food prices reached record levels ,: l‘ market ,E

_______________________________________________________________________________________________________________________________________

Source: FactSet, as of June 1, 2016
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Company > Residential > Geographic footprint

TGLT focuses on the wealthiest and densest local markets

Focused on key urban areas in Argentina and Uruguay... ...which are home to the wealthiest segments of the population

R i — B
‘jfj”}}, : | e r o] GDP per capita (PPP, USARS)
rio, § g < Aguss Buena ’ I

18,538 17,427

Montevideo = 1.7 M

Cityof BA=3.0M Buenos Aires Montevideo
Great BA =10.9M o =
Total BA = 13.9 M e /

Monteyideo

TGLT targety  Santiago Sao Paulo Mexico DF Bogota Lima

|
—_—— -

...presenting an unmatched opportunity given the higher levels of
population density relative to other Latin American cities

I Density (pop/km2)

TGLT’s targeting strategy covers a significant portion of
Argentina’s population...

CABA & GBA
13.9M
33%

Montevideo
1.7 M
39%

Rosario
1.3 M
3%
TGLT,S target market covers 36% OfArgentina’S ITaLT target, Sao Paulo Santiago Mexico DF Bogota Lima

population (over 15 M people) R

Source: Countries’ population census, Indec
Note: TGLT target includes Buenos Aires, Gran Buenos Aires, Rosario and Montevideo
Company presentation 11



Company > Residential > Brand strategy

TGLT developed well-recognized brands that drive demand for its properties

which generated profitability and growth in challenging market environments
ASTOR METRA

FORUM

— Most premium for the high-end
» 2to 5 bedrooms ranging from 120-400 m?
» Best in-market offering of amenities and

— Premium projects for the mid-high segment

» Ranging from 50-120 m?
» Best locations in each submarket

» Wide offering of amenities
— Sweet spot: well-located land for 14,000-
31,000 m? projects with good sales speeds

and stable margins
— Selling price of USARS2,300-4,000 per sgm

services
Iconic locations, mostly waterfront

— Selling price of USARS3,000-8,000 per sqgm

— Mid/Mid-high segment with up to 10-year

cooperative financing scheme
» Lofts to 2 bedrooms ranging from 30-180
m2

» Located near public transportation
» Limited amenities and services

— Affordable payment scheme to enter new
segments of demand with good margins and

returns
— Selling price of USARS1,700-2,500 per sgm

-

l"llnnln.J
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Company > Residential > Projects

Our current portfolio has over 596,000 sqm under development in Buenos Aires,
'Rosario and Montevideo...

Area by Brand

|
1
' Other
i 1% Forum
i 23%
|
! -
' Venice Astor
| 35% 16%
[
| ey , Metra
g1 i — P s sl L 15%
! R s [ :
1 Forum Puerto Madero'/ Buenos Aires | Forum Puerto Norte / Rosario - SantaFe ~ Forum Alcorta / Belgrano - Buenos Aires  Forum Puerto del Buceo / Mvd — Uruguay Total: 596,221 sgm
1 34,000 sqm 1 52,639 sqm / 452 units 39,763 sqm / 154 units 48,185 sqm / 339 units
4
Montevideo
8%
Rosario
31%
BA
43 e 61%
4 : i3 .. ‘-:
. = |
Venice? / Tigre — Buenos Aires Astor Caballito / Caballito — Buenos Aires  Astor Palermo / Palermo — Buenos Aires Astor Nuiiez / Nufiez — Buenos Aires TOtal: 596,221 Sqm

208,676 sqm / 24 lots 31,114 sqm / 500 units 14,763 sqm / 210 units 20,368 sqm / 298 units

Area by category

Home & Home &
Offices Parking
9% 2%
Homes
& Mixed
Retail Use
20% 46%

(@}
* IS

[ —————— ]

o 2 Homes
o = - - sila 23%
& : e s = {
Metra Puerto Norte /_Rosario — Santa Fe Metra Devoto / Devc_)to — Buenos Aires Proa / Rosario — San_ta Fe Astor San Telmo / S_an Telmo — Buenos Aires Total' 596.221 sqm
68,613 sqm / 1,299 units 19,392 sqm / 362 units 65,166 sqm / 510 units 27,542 sqm / 412 units . ’

Construction progress?

(1) Forum Puerto Madero was fully delivered, and therefore is not included as "under development*
(2) % of completion of budget including land as of June 30, 2016
Company presentation 13



Company > Residential > Status

...with projects in different stages of the development process TGLT

Land LOI" Lar?d PrOJ_ect Permits Construction Sales Delivered
acquired design
v v v v v v v

v v v v v v v
v v v v v v Partial
v v v v v v x
v v v v v v v
v v v Suspended Suspended x x
v v v v v v x
v x v x x v x
v v v v x x x
v v v v x v x
VENICE B v v v v v v x
- v v v x x v x

(1) LOI = Letter of Intent

Company presentation 14



Company > Residential > Brand consolidation

Through years of sustained growth, we have become the largest residential real
estate developer in the country and have established a top-of-mind brand

ARQRANKING2015 I

DESARROLLADORES
CALIDAD DE LOS ATENCION CUMPLIMIENTO SOLVENCIA EXCELENCIA | HONESTIDAD CUIDADO DEL
EMPRENDIMIENTOS AL CLIENTE DE PLAZOS ECONOMICA EN LA GESTION { Y ETICA MEDIO AMBIENTE
/ FINANCIERA ;
:T_m-ﬂ: g K_ﬂﬂ:l_m PUNTAUE | EMPRESA PUNTAIE  ENPRESA PUNTALR EMERELA PUNTALR EMPRESA PUNTAIE EMPRESA PUNTAIE Biografia S cotos Coniones e
LI e ey o weltor _ _ __ma_ter wo_Tar ____ me Ty we_ Tour 3
2 Consutatio| 189 | Faena Group 158 | Faena Group 158 T Corsutato 1817 Arquiectonika g | Conmitatic 185 FaeraGroup 150 ToLTamy ‘v ¥ peges st Wb Cvsmaes 0o Do
3 FoenaGroup 1B | Arguitectonika 154 | Consultatio 5.6 Faena Group 155 | Faena Grouwp 15.8 | Arquitectdnia 15.0 | Consutatio “ue 5z enes sz :
% man I | Cunaulely 104 | Aryutectonivg 1L IROA 188 | Conultotio 5T | Moerd Group W0 | Aguitectoniko "o COnees 13 2063 donde crece Forum SUero cel Buceo, en Monleveeo
S ATVAmuitectos 150 | IRSA .2 mSA B2 | UnoenUne 181 ATVAruitéctos 188 | IRSA T ATV Arquitsctos 148 ssstem | SO
& Amuitecténika 7 ! ATV Arquitectos W7 | ATV Arquitectos 153 | Arquitecténika 3 | UnoenUno 151 | ATV Arquitectos 142 | IRSA "l
7 UncenUno 46 | UnoenUno 146 | Uno en Uno 151 | ATV Arquitectos 142 | IRSA 146 | Unoenuno M1 | UnoenUno "
L] Coputo &R | Goputo 158 | Gopuin 1R  Gopvin W Sapvie R | samde a8 Sapwie Tad
®  Grupo Edisur 122 | Grupo Edisur 124 | Grupo Edisur 121 | Grupo Edisur 122 ‘ Grupo Edisur 122 | Grupo Edisur 124  Grupo Edisur nr
10 RAGHSASA NG RAGHSASA T | Starnova Grouo N2 RAGHSA SA ™6  Eidico 1.7 | RAGHSASA 6 RAGHSASA ne INFORMACION >
n  Edico n2 | Edico 1 | Eidico N1 | Eidico N3 | RAGHSASA N3 | Stamova Group N2 | Starnova Group no g i
A~} Slurneca Grvup ne Stameva Greup 1090 | RAGUEA A No | Stamovs Group NOH | Starnoun Sroup ne | Sdice 00 | Grupo Farplién we o‘;-‘\(,'g
B Grupo Faralion 10.8 | G&D Developers 106 | Grupo Faralidn 102 | Grupo Faralion 102 | Grupo Faralién 103 | Grupo Faralién 104 DycsaSA 103
M DycsaSA 0S5 Newland 103 | G& D Dewelopers 97 | DycsaSa 0.0 | DycsasSa 101 | Dycsa SA 100 Newland 0.0
B GOReal Estate 8 | GrupoFaralion 103 | DycsaSA 97 | GrupoDinoseuric 9.8 | Gama a8 Prieto a7 Esi 9.6 ti  cuntia
Clarin's' annual development Company ranking (12/15) TGLT’s Facebook fan page

NACE UN NUEVO FORUM EN EL MEJOR LUGAR DE MONTEVIDEO
i 'FORUM

PUERTO DE BUCEC

TG LT'S 10K runin Puerto Madero (1 2/1 5) ARGENTINA 011 5252 5050 | ventas@igit.com  www.tglht.com/forum w/§  URUGUAY 26233785 | ventasuy@tglt.com TGLT

(1) Clarin is the largest newspaper in Argentina Forum Montevideo Ad Campaign (2015)
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Company > Commercial > Overview

As part of our mixed-use projects we have developed office buildings, WL
and have already acquired properties to develop for-lease office projects

— Over 10 years of limited investmentin commercial real
estate has created structural undersupply in Argentina,
presenting a significant opportunity as market conditions
normalize

We seek to capture this opportunity by positioning
ourselves as one of the main players in the office and
logistics segments

Our focus is to create a portfolio of premium for-lease
commercial real estate assets in Argentina

A strong and sizable portfolio of office and logistics
assets will provide the company with stable, long-term
cash flows

We seek to create a solid, high-quality portfolio through a
combination of premium developments and selective
acquisitions

Company presentation

CUBOS A & B — Rosario

— Part of Forum Puerto Norte project
— Deliveredin 2013
- 6,000 sqm GLA in 1 building

— 8 floors, 93 office units

Proa Office — Rosario

— Located within Brisario masterplan

— Will be developed on a build-to-suit
basis

- 6,266 sqm GLA in 6 floors

Monroe Office Park — Buenos
Aires

— Redevelopment of prior administrative
of Bayer (pharma co.)

— Located in fastest growing office
districtin BA

— 14,000 sgm GLA of retrofitand 13,000
sqm GLA of new building

—31% ownership

16



Company > Services > Overview

Sitia and Houseboard provide value-added services to our residential and TGLT
commercial operations

Sitia: property broker Houseboard: community management platform

SITIA HOUSEBOARD

BROKER INMOBILIARIO

Access control

Focus Synergies

- Asalesforce
focused exclusively
on TGLT’s products

- Market intelligence
. Amenities and room

- Highest standard of management and reservations

customer care

- Alignment with TGLT
objectives

- Operatesin TGLT’s
showrooms and in
own sales office

One Stop Shop Financials
- Sale of TGLT's Minimum
apartments investment required To
- Resale and rental of Strong positive CF
existing properties High margins . ﬁ
. l\/larketmg of Captive market B
commercial property o
Cx T

Company presentation 17
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Operating numbers > Top line growth

Potential Sales Value (PSV) launched (ARS M) Contracted sales (ARS M)

We were able to achieve a sustained growth, even in adverse economic
scenarios, we've been able to maintain our sales

881

1180

936 931

501

272

2010 2011 2012 2013 2014 2015 2010 2011 2012 2013 2014 2015
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Financials - NAV and pricing

TGLT delivered ARS 75 million year to date with an adjusted gross
margin of 23%

Last quarter highlights

Pricing relative to ICAC (construction cost index)

- Contracted sales

$329 million in contracted sales during 3Q, +57% vs 3Q’15 and $692
million year-to-date, +16% vs same period last year, with 215 units 300 FrA

ASN
sold. Average price per sqm grew 39%, driven by improved mix, 580 VEN
exchange rate and prices adjusting for inflation.

260
- Gross profit
Delivered $11 million in adjusted gross profit in 3Q’16 and $34 40 ,0’ 22?
million year-to-date. Adjusted gross margin at 15%. Expected < MPN1
adjusted gross margin for all projects stands at 31%. 220 ~ > MDV
- Cash flow 500 ¢
Ended the quarter with a $130.9 million cash balance, down $60.5
million vs previous quarter driven by $49.7 million use of cash for 180 o S8
operating activities partially offset by construction loans P
disbursements in Venice, Forum Puerto del Buceo and net 160
disbursements of negotiable obligations of $60.9 million. // .
- Delivery of Astor Nifiez and Forum Puerto del Buceo 140 /
In November, we initiated the delivery process for Astor NGfiez and 120 i <
the first phase of Forum Puerto del Buceo. p

100 >

on on < < < < wn wn n n (] o (o] ©

- Tax amnesty update D S
On October 31, 2016 the first of three phases of the tax amnesty §' 5 g 5 g,% 5 E 5, § 3 ‘E’ 5 § =

program ended with approx. US$4.6 billion in cash deposited in

Argentina, above analysts’ expectations, anticipating a big success **® e ICAC
in the program overall which is encouraging for the Argentine real

estate market.

Company presentation 20



Financials - 3Q’16 Earnings Release

FPN FFA FPB (1) ASP ASN AST VEN Other (2) TOTAL

(1) UNITS SOLD

September 30, 2016 (quarter) - 1 10 3 6 59 - 12 91 (1) The only project
September 30, 2015 (quarter) SRR 3. 23 8 . 12 ... T L S Bl 78 developed outside
September 30, 2016 (nine-month period) - 7 17 5 45 95 31 15 215 Argentina
September 30, 2015 (nine-month period) 2 12 52 14 47 - 72 41 240 (Montevideo,
Cumulative as of September 30, 2016 452 154 228 210 293 127 310 386 2,160 Uruguay).

% of total launched 100% 100% 67% 100% 98% 29% 66% 54% 63%

(2) POTENTIAL SALES VALUE (PSV) (2) Includes Astor
(2.a) Launched project 4265  1,139.4 2,427  387.8 5845 1,217.9 1,122.9 2,101.8| 19,2235 ﬁjﬁft’(’,’t,‘j;,“fjt;‘;a,
(2.b) Total project 4265  1,139.4  2,242.7  387.8 5845 12179 10,979.9 7,218.9| 24,197.6 Metra Devoto and
% launched 100% 100% 100% 100% 100% 100% 10% 29% 38% Other projects.

(3) CONTRACTED SALES

September 30, 2016 (quarter) - 11.9 88.8 15.0 26.6 162.3 - 24.4 329.0 (3) Negative values due
September 30, 2015 (quarter) T 498 ..379 . 243 340 . T 422 . 21,3/ 209.6  tothedelivery of
September 30, 2016 (nine-month period) - 74.6 141.8 21.7 137.4 215.7 68.6 32.0 691.9 units.
September 30, 2015 (nine-month period) 2.5 129.3 136.6 41.8 92.5 - 129.6 64.6 596.9

Cumulative as of September 30, 2016 4265  1,1060 1,3144  381.1 5319 2536 563.2 516.2| 5,092.8 (4 Pending collections
% of launched PSV 100% 97% 59% 98% 91% 21% 50% 45% 55% Z’:f: df:g";f;; i’sfe’z
(4) ADVANCES FROM CLIENTS (3) fair value
September 30, 2016 (quarter) (4.4) (25.7) 71.3 (2.1) 17.1 158.1 20.3 12.1 246.7 adjustments from
September 30, 2015 (quarter) (4.4) 304 706 (156.4) 463 ... o 399 ... 63[...... 329 Advances from
September 30, 2016 (nine-month period) (4.7) (212.7) 317.1 85.5 130.8 235.0 106.5 61.9 719.4 clients.
September 30, 2015 (nine-month period) (25.2) (154.7) 181.3 (152.2) 121.6 - 100.9 25.4 97.1

Cumulative as of September 30, 2016 6.9 113.4 1,379.5 355.7 464.4 235.0 397.4 265.7 3,217.8

(5) ACCOUNTING REVENUES

(5.a) September 30, 2016 (quarter) 4.3 74.6 - 17.5 15.4 - - 3.9 115.6

[(3.b) September 30, 2015 (quarter) .. ... ... 49, 630 ... LA T 3.01...2674

(5.c) September 30, 2016 (nine-month period) 7.1 345.5 - 29.3 51.1 - - 14.3 447.4

(5.d) September 30, 2015 (nine-month period) 35.5 367.3 - 231.2 - - - 8.3 642.3

Cumulative as of September 30, 2016 421.9 987.3 - 326.4 63.7 - - - 1,799.4

(6) ACCOUNTS RECEIVABLES

Balance as of September 30, 2016 1.4 10.5 - 0.3 9.7 - - 0.0 21.9

PENDING COLLECTIONS (4)

Over Contracted Sales 1.7 15.8 205.9 2.4 45,5 18.6 177.5 352.6 820.0

Over Potential Sales Value 1.7 49.3 1,134.2 9.1 98.1 982.9 737.2 1,981.3 4,993.8
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Financials - 3Q’16 Earnings Release

FPN FFA FPB ASP ASN AST VEN Other (2) TOTAL

INVENTORY

(7) INVENTORY

September 30, 2016 (quarter) (4.5) (69.3) 102.9 (16.6) 18.1 134.1 10.4 10.2 185.3 (1) Includes Astor
September 30, 2016 (nine-month period) (9.7) (266.6) 4293 70.6 81.1 136.3 135.0 129.5 705.6 Caballito, Metra
PSSR OREEe 31,2015 ............................. ey ire 1'0712 ...... seosseas PR o el 3'1055 3’:::3’:;:;:’:’
Balance as of June 30, 2016 9.9 2143  1,397.6 379.8 417.5 42 527.0 675.5| 3,625.7 Other projects.
Balance as of September 30, 2016 5.4 145.1 1,500.5 363.2 435.6 138.2 537.4 685.7 3,811.1

Balance as of September 30, 2016 (net of interests) 5.3 127.1 1,494.9 354.7 354.3 136.7 521.0 685.7 3,679.7 (2) Remaining budget
(8) COST OF GOODS SOLD taken c.)n a cost basis,’
(8.a) September 30, 2016 (quarter) 6.4 89.5 - 234 13.8 - - 06| 1337 ;;Crlzz;zg swap sales
(8) September 30,2015 (quarter) 28 473 s S S 08| 222 agustments from
(8.c) September 30, 2016 (nine-month period) 14.4 319.0 - 34.4 44.5 - - 3.0 415.3 Inventories.

(8.d) September 30, 2015 (nine-month period) 29.9 268.7 - 200.1 - - - 1.8 500.6

Cumulative as of September 30, 2016 518.2 763.3 - 2042 60.8 - - - 16366 @ iiri; ‘f:éig"ﬁorte
Balance as of September 30, 2016 (net of interests) 499.2 684.5 - 253.0 54.8 - - -l 1,4915

(9) CONSTRUCTION BUDGET

(9.2) Budget for launched buildings 521.1 914.3 1,839.9 355.6 528.0 974.5 789.4 1,565.0 7,487.6

(9.b) Budget for launched buildings (net of interests) 502.0 817.5 1,823.2 305.8 438.5 964.0 770.1 1,565.0 7,186.1

(9c) TotaIBudget ......................................... o1q VSN 1,8399 ...... i eseg srae 6,4331 e 5,5680 . 17,1344

(9.d) Total Budget (net of interests) 502.0 817.5 1,823.2 305.8 438.5 964.0 6,355.9 5,568.0| 16,774.9

REMAINING BUDGET

Over launched project - 10.7 610.5 1.2 63.7 836.2 386.7 1,211.3 3,120.3

Over total project - 10.7 610.5 1.2 63.7 836.2 6,030.4 5,027.5| 12,580.3

Launched project (2.a-9.a) (94.6) 225.2 402.8 32.2 56.5 243.4 333.5 536.9 1,735.9

oflaunched PSV . (222%)  198%  180%  83%  97% _ 200%  297% _  255%| 19%(4)

Launched project (net of interests) (2.a - 9.b) (75.4) 321.9 419.4 82.0 145.9 253.9 352.8 536.9 2,037.4

% of launched PSV (17.7%) 28.3% 18.7% 21.1% 25.0% 20.8% 31.4% 25.5% 22%

Total project (2.b - 9.c) (94.6) 225.2 402.8 32.2 56.5 243.4 4,546.9 1,650.9 7,063.2

% of total PSV (22.2%) 19.8% 18.0% 8.3% 9.7% 20.0% 41.4% 22.9% 29%

Total project (net of interests) (2.b-9.d) (75.4) 3219 4194 820 1459 2539 46241 16509 74227

% of total PSV (17.7%) 28.3% 18.7% 21.1% 25.0% 20.8% 42.1% 22.9% 31%
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Current portfolio > Selected projects

TGLT
Portfolio overview

Forum Puerto Madero Puerto Madero, BA Homes & Retail 34,000 100% sold. Delivered in 2008

Forum Puerto Norte Rosario, Santa Fe Homes & Offices 52,639 11 100% sold. 99% delivered
. 100% sold. 97% Tower ONE, 91%
Forum Alcorta Bajo Belgrano, BA Homes 39,763 3 Tower TWO and 71% BARRA delivered
Forum Puerto del Buceo Montevideo, Uruguay Homes 48,487 1 59% sold. Deliveries in 2016-18
o o . .
Astor Palermo Palermo, BA Homes & Parking 14,763 1 98% sold. 78% of total units delivered
as of 3Q16
Astor NUnez Ndnez, BA Homes & Retail 20,368 2 91% sold. Deliveries expected in 2016
Astor Caballito Caballito, BA Homes 31,114 3 Currently suspended due to injunction
o .
Me.tra Euerto Norte Rosanioy SantalEe Homes & Retail 68,613 11 54% of Ph.ase 1 sold. Deliveries
(Brisario) expected in 2017
5% sold. Commercial launch to
Metra Devoto Devoto, BA Homes 18,288 4 general public for 2017-2022
. . . 50% of Phase 1 sold. Deliveries in
Venice Tigre, BA Mixed uses 320,000 53 2017 to 2022
Proa (Brisario) Rosario, Santa Fe Mixed uses 65,166 4 Launch expected for 2017
o . . .
Astor San Telmo San Telmo, BA Homes & Retail 28,997 1 Ziln sl [FIE CEMETEs P ee i

Note: % sold refers to percentage out of total units launched for sale. Figures as of September 30, 2016.

B”SD 040616

2019
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Project summary

Forum Puerto Madero

Puerto Madero,

Location CABA Land acquisition Nov’05
Segment High Construction start Jan’06
Product type Multifamily Construction end Oct’08
Product character Urban Sales launch Oct’06
Robirosa,
Architects Beccar Varela, Final delivery Delivered
Pasinato
Buildings 1 Potential Sales Value USD81.0M
Units 184 Average price per sqm USD 2,382
Units size average (sqm) 185 Land size (sqm) 4,000
Parking spaces 368 Sellable area (sqm) 34,000
Parking/apts ratio 2 Total buildable area 47,993

(sqm)
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Project summary

Forum Puerto Norte

Operational indicators

Potential Sales Value ARS 426 M
Average price per sqm ARS 25,000
Total units sold as of Sep. 452
Area sold as of Sep. (sqm) 52,639
Construction progress 100%

Total units delivered 452
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Forum Alcorta / Bajo Belgrano, Buenos Aires / 39,763 sqm
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Project summary

Forum Alcorta
Product type Multifamily Apr’16
Urban Sales launch Nov’10
MI|SGIS|S|S Deliveries began Oct’14
Buildings 3 Land size (sqm) 13,000
154 Sellable area (sqm) 39,763
Units size average (sqm) 256 Total buildable area (sqm) 74,986
Parking spaces 400 Sellable / Buildable 55%
Parking/apts ratio 3.0 Efficiency Sellable / Built 78%
1,200
Operational indicators —
1,000 33.5
Potential Sales Value ARS 1,139 M
c 800
Average price per sqm ARS 96,000 2 908.4
Total units sold as of Sep. 154 g 600
< 321.9
Area sold as of Sep. (sqm) 39,763 < 400 5.9 .
Construction progress 100% 200 96.8
Total units delivered 141 225.2
Contracted PSVnot Executed Remaining Gross Profit Capitalized Adjusted
Sales sold budget Budget interests Gross profit
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Uruguay / 48

Forum Puerto Buceo / Montevideo




Project summary

Forum Puerto del Buceo

Product type Multifamily Mar’18
Urban Sales launch Nov’12
Carlos Ott Deliveries began 4Q’16
Buildings 1 Land size (sqm) 10,765
Units size average (sqm) 142 Total buildable area (sqm) 63,169
Parking spaces 406 Sellable / Buildable 77%
Parking/apts ratio 1.2 Efficiency Sellable / Built 94%
2,500
Operational indicators
2,000
Potential Sales Value USD 147 M
. S 1,229.5
Average price per sqm ARS 59,000 = 1,500
Total units sold as of Sep. 228 E
£ 1,000
Area sold as of Sep. (sqm) 33,526 < 0
Construction progress 67% 500 16.7 419.4
m |

Contracted PSV not Executed Remaining Gross Profit Capitalized Adjusted
Sales sold budget Budget interests Gross profit
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Astor Palermo / Palermo, Buenos Aires / 14,763 sqm




Project summary

Astor Palermo
450
o
= 300
. . 50 49.8

Contracted PSV not Executed Remaining Gross Profit Capitalized Adjusted
Sales sold budget Budget interests Gross profit
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Project summary

Location Nanez, CABA Land acquisition Apr’11
Segment Mid-High Construction start Mar’13
Product type Multifamily Construction end 2H’16 ' |1 ‘ -,
| W Ieessss

Product character Urban Sales launch Mar’13

Architects MRAyYA Deliveries began 4Q’16

Astor Ninez

Buildings 2 Land size (sqm) 4,759
Units 298 Sellable area (sqm) 20,368
Units size average (sqm) 68 Total buildable area (sqm) 37,526
Parking spaces 300 Sellable/Buildable 54%
Parking/apts ratio 1.0 Efficiency Sellable / Built 79%
700
Operational indicators
600
Potential Sales Value ARS 584.5 M 500
[
Average price per sqm ARS 49,000 § 400
. ‘E 464.3
Total units sold as of Sep. 293 2 300
Area sold as of Sep. (sqm) 19,870 < 200 145.9
Construction progress 88%
o 100 - o
Total units delivered 56
Contracted PSV not Executed Remaining Gross Profit Capitalized Adjusted
Sales sold budget Budget interests Gross profit
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Project summary
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San Telmo,

OGN Capital Federal

Segment Mid - high

Product type Multifamily

Product character Urban

Architects Estudio Aisenson

Buildings

Units 433

Units size average (sqm) 67

Parking spaces 338

Parking/apts ratio 82%

—

Land acquisition

Construction start

Construction end

Sales launch

Final delivery

Potential Sales Value

Land size (sqm)

Sellable area (sqm)

Total buildable area
(sqm)

Sellable/Buildable

3Q’16

2017

2021

4Q°16

2024

1,217.9

6,110

28,997

45,193

62%




= .

Ly |

y

.
& -

MEA WA YL WA TR A ML EDL E3L FDL e P, Meb bWl sy e sl omm

s Aires /31114 s

RSS2
& W :
\

i NEE Y

Bueno
.

g

7/ EEEEES

| i

mn(lllllllllllllllllll f.._f
L T

#ff“f'dvﬂ““ﬂ“ﬁ-ﬂ““n“““n
SRS SINSISSSSASSAS RS RRERRRERER

EEER
=== =g

© Astor aballito / Cabaliito,

R
| |
Hall -5 -4l
")

-mmmwmw
EHE

J ¥

rF _:w”

39

B”SD 040616



Project summary

Astor Caballito
Caballito, CABA Dujovne - Hirsch
i

—

Operational indicators

Potential Sales Value ARS 894,1 M
Average price per sqm =
Total units sold as of Sep. 95
Area sold as of Sep. (sqm) 5,750

Construction progress 20%
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Project summary

Metra Puerto Norte

Product type Multifamily 2026
Urban Sales launch Dic’13
F + P - McCormack Deliveries begin 2018
Buildings 12 Land size (sqm) 46,173
Units size average (sqm) 53 Total buildable area (sqm) 106,372
Parking spaces 881 Sellable/Buildable 65%
Parking/apts ratio 0.7 Efficiency Sellable / Built 90%
. w— 900
Operational indicators 800
: 700
Potential Sales Value ARS 2,676.3 M 207.8
c 600
Average price per sqm ARS 41,000 S 500
Total units sold as of Sep. 274 E
5 400 3747
Area sold as of Sep. (sqm) 14,236 < 300
Construction progress 9% 200
Contracted Sales PSVnotsold Executed budget Remaining Gross Profit
Budget
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Project summary

Metra Devoto

Devoto, Capital

Location Federal
Segment Mid income
Product type Multifamily
Product character Urban

Architects Dujovne - Hirsch

Buildings 4

Units 338

Units size average (sqm) 54

Parking spaces 217

Parking/apts ratio 0.6

Land acquisition

Construction start

Construction end

Sales launch

Final delivery

Potential Sales Value

Land size (sqm)

Sellable area (sqm)

Total buildable area
(sqm)

Sellable/Buildable

Nov’14

2017

2023

2017

2024

ARS 849.7 M

6,228

18,288

32,520

60%




Venice / Tigre, Buenos Aires / 230,900 sqm
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Project summary

Venice
Product type Multifamily 2028
Urbanization Sales launch Nov’11
pPz/BMAMcCormack (IR T 2017
Buildings 50 Land size (sqm) 320,000
2,624 Sellable area (sqm) 230,976
Units size average (sqm) 88 Total buildable area (sqm) 328,614
Parking spaces+Boat slids 3,433 Sellable/Buildable (no lots) 63%
Parking/apts ratio 1.13 Efficiency Sellable / Built 86%
1,200
Operational indicators
1,000
Potential Sales Value ARS 10,979.9 M 525.7
c 800
Average price per sqm ARS 44,000 2
Total units sold as of Sep. 310 E 600
2 263.7 4107
Area sold as of Sep. (sqm) 21,159 < 400 77.2
Construction progress (*) 39% 200
333.5
] o Contracted PSVnot  Executed Remaining Gross Profit Capitalized Adjusted
(*) Considers only launched buildings Sales sold budget Budget interests Gross profit
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Proa / Rosario, Santa Fe / 65,166 sqm
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Project summary

v
®)
Q

Rosario,

Location Santa Fe

Segment High

Product type Multifamily

Product character Urban

Architects Foster+Partners

Buildings

Units 510

Units size average (sqm) 128

Parking spaces 691

Parking/apts ratio 1.7

N

Land acquisition

Construction start

Construction end

Sales launch

Final delivery

Potential Sales Value

Land size (sqm)

Sellable area (sqm)

Total buildable area
(sqm)

Sellable/Buildable

Oct’13

2017

2022

2017

2022

ARS 2,798.9 M

37,827

65,166

102,473

64%
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Av. Scalabrini Ortiz 3333
C1425DCB Ciudad de Buenos Aires
Argentina

investors@tglt.com
www.tglt.com/ir

This material is a presentation of general background information about TGLT as of the date of the presentation. It is information in summary form and does not purport to be complete. It is not
intended to be relied upon as advice to potential investors. This presentation is strictly confidential and may not be disclosed to any other person. No representation or warranty, express or implied, is
made concerning, and no reliance should be placed on the accuracy, fairmess, or completeness of the information presented herein.

Although TGLT believes that the expectations and assumptions reflected in the forward-looking statements are reasonable based on information currently available to TGLT management, such
expectations and assumptions are necessarily speculative and subject to substantial uncertainty and, as a result, TGLT cannot guarantee future results or events. TGLT expressly disclaims a duty to
update any of the forward-looking statements.



